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March Sales in Nine States |Sales Chiefs Report ieolen Wave 


Only 19% Below Last Year; 
So Carolina Marks Up Gai, @rows as Spring Season Advances 
wath Based oid SHARP RESUMPTION 


‘fotal Sales for Month Based on Early Returns Are 
OF RETAIL BUYING 


Estimated at 74,662, Against 92,175 
KLINGLER | REPORTS By CHRIS SINSABAUGH 


In March Last Year 
Detroit, Mich, April 10.—Evidence Detroit, April 10.—The predicted wave of buying fol- 


; New York, April 10.—With March passenger car sales 
figures for nine states released today, we are beginning to 

of a sharp resumption of retail | lowing the let down during and immediately after the bank- 
buying was con- ing holiday is on. While at the present time it has not attained 


get a fairly accurate picture of what final returns will be for 
that month. The total sales made during March in these nine 
tained in the re- " ° . ° 
port of Chevrolet flood proportions, the current is moving swiftly and sales 


states amounted to 13,464, or _against 16,674 in March ¢ of 


5 Cents. $12 Per Year. 
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April Production Schedules Are Being Stepped Up 
To Meet Increased Demand and Offset Decline 
In Dealer Stocks in Early March 








1932. 

The decrease in March sales my 
year under last, works out at just a 
shade over 19%. If this ratio holds 
for the other.29 states and the Dis- 
trict of Columbia still to report, the 
total for March 1933 will be 174,662 
fs against 92,175 in March a year 
ago. 

Undoubtedly the industry had ex- 





(Continued on Page 5) 


WAYNE COUNTY SALES 
SHOW SLIGHT DROP IN 
WEEK ENDED APRIL 7 


Detroit, April 10.—Wayne county 
sales showed a slight recession in 
the week ending Friday, April 7, the 
total being 514 cars and 27 trucks 
against 588 cars and 35 trucks sold 
in the week ending March 31. 

Dealers in this territory are feel- 
ing materially better as regards 
the immediate future of sales. The 
banking situation, while not what 
would once have been called nor- 
mal. is infinite better. The assur- 
ance of release of deposits by two 
of the largest closed institutions, has 
put business on a better basis. 
Many small manufacturing com- 
panies which had deposits in De- 
troit, will have cash on hand to 
continue operations, contributing 
enormously to the buying power of 
the district. All the retail merchants 
are looking for a definite sales bulge 
in the middle of April. 


ALLIS CHALMERS ORDERS 
ON HAND INCREASING 


Milwaukee, Wis., April 10.—Allis- 
Chalmers Manufacturing Company 
unfilled orders at the end of March 
showed the first increase in many 
months, according to figures issued 
by W. A. Thompson, vice-president. 

The backlog March 31 stood at 
$4,501,000, a gain of $130,000 over 
the $4,371,000 reported at the end of 
February. The figure compares 
with $4,831,000 at the close of Janu- 
ary and $5,442,000 at the end of 
1932. The increase of $130,000 is ac- 
counted for by smaller billings and a 
pick-up in bookings. 

Allis-Chalmers has received final 
payment on $4,500,000 of equipment, 
mostly tractors, sold to the Russian 
government through Amtorg Trad- 
ing Corporation, according to Max 
W. Babb, president. 


LIEBMANN BREWERY 
BUYS 20 1. H. C. TRUCKS 


om®rooklyn, N. Y., April 10.—Beer 
meback and modern-day motor 
Anyks by the thousands are speed- 
whe its distribution. Liebmann 
servveries, Inc., of Brooklyn, have 
purchased from the International 
Harvester Company of America 
twenty two-ton International trucks 
for the delivery of Rheingold. beer.. 








ROCKNE STARTS OUTPUT 
AT SOUTH BEND PLANTS 


South Bend, Ind., April 10.—Of- 
ficial announcement was made to- 
day by H. S. Vance, Paul G. Hoff- 





R. A. Vail P. G,. Hoffman 


man and A. G. Bean that Rockne 
production and sales activities had 
been transferred to the Studebaker 
plants in this city. This story ap- 
peared in Automotive Daily News 





H, S. Vance R, E. Cole 


some time ago, and this is the of- 
ficial confirmation of the change in 


manufacturing and administrative 
line-ups. 


Rockne production plans are al- 


(Continued on Page 5) 


SIX CARS ON HONOR 


ROLL FOR FIRST 2 MOS. 


New York, April 10.—With the 
completion of the February pas- 
senger car sales returns, six com- 
panies take their places on the 
honor roll, with gains in their total 
retail distribution of cars over the 
same period of 1932. The six makes 
are Austin, Dodge, Ford, Plymouth, 
Pontiac and Rockne, 

This is really a remarkable ac- 
complishment, considering condi- 
tions, with our troubles rapidly 
gathering to their culmination in 
the banking holiday early in March. 
February sales were undoubtedly 
very adversely affected by the Mich- 
igan state banking moratorium, fol- 
lowed by similar action in other 
states. 

The table of the cars on the honor 
roll, with figures for this February 
and last, is as follows: 

Feb. 1933 Feb. 1932 


DOE, ci snes ee a 116 
Dodge ...... cose Je 5,709 
WE a cccctcscesmmue 22,818 
Plymouth ......19,931 9,140 
POnMAC ...cece0 9,143 8,889 
Rockne ereeeeeece 2,359 2,195 










dealers, made 
public here today, 
that March retail 
sales to consum- 
ers exceeded last 
March and that 
the last ten days 
of the month were 
5,000 new cars 
and trucks better 
than the  corre- 
sponding ten days last year. 

H. J. Klingler, vice-president and 
general sales manager, in releasing 
the figures stated that despite the 
banking paralysis which crippled 
sales in many sections for the first 
twenty days, six of the company’s 
eight regions scored gains over last 


(Cor’* - 





H. J. Klingler 
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COOK COUNTY SALES 
OFF ONLY 2 PER CENT. 
FOR FIRST QUARTER 


Chicago, April 10.—New car regis- 
trations in Cook county for the first 
quarter were 8,464, which compared 
with 8,634 for the first three months 
last year. 

Most of this 2 per cent. decline 
was accounted for in March, which 
showed the effects of the bank mor- 
atorium. There were 3,031 registra- 
tions in the county for last month, 
which compared with 3,091 for 
March, 1932. 

Five makes listed gains for March 
over the same month a year ago. 
Plymouth had 412, against 140 last 
year; Pontiac 218, as compared with 
208; Dodge 141 last month and 110 
a year ago, and Packard registered 
77, against 63 in March, 1932. 

Chevrolet led the list in March 
with 707, which was 53 cars less than 
the preceding month. Ford had 599 
for second place with 551 of that 
number of the eight model. Last 
year in March Ford had 84. 





Parkard showed a gain of fourteen | 


cars, having listed 77, against 63 the 
preceding year, leading in its price 
class. 

Despite the banking situation, 
March listed more registrations than 
February, when the total was 2,217. 
Most of the March sales were nego- 
tiated in the last two weeks ante- 





(Continued on on Page 6) 


PIERCE-ARROW 
SPEEDS OUTPUT 


Buffalo, N. Y., April 10.—Follow- 
ing a temporary reduction of manu- 
facturing activities during the bank- 
ing adjustment period, the Pierce- 
Arrow Motor Car Company increased 
its output this week, adding 600 men 
to the pay rolls throughout all de- 
partments. 

While business and economic con- 
ditions in early March curtailed 
retail sales, many distributors have 


(Continued on Page 4) 











chiefs at the factories look for a rising tide during the next 
few weeks which will be carried well into the early part of 


summer, 

The closing days of March brought much encouragement with its 
sharp upswing from the lower levels which prevailed in the early part of 
the month. Sales departments everywhere are working at top steep and 
every effort is being made to build up and maintain the revived public 
confidence that followed the readjustment in the banking situation 

During the current month production schedules are being speeded to 
meet the growing demand and to make up for the decline in dealer 
stocks which occurred during the early part of March when plants were 
virtuaHy brought to a standstill. In some circles it is felt that the total 
output this month may exceed the 155,136 units in March, 1932, The truck 
industry is likely soon to feel the impetus of brewery orders which have 
in many cases been delayed awaiting action by states on the method of 
controlling beer sales. The delivery needs will depend largely on 
state decisions. 


Hudson-Essex 


Out on Jefferson Avenue, Hudson-Bssex sales staffs, field engineers 
and production men are in the midst of preparations for the accelerated 
spring business which, having got under way several weeks ago, is gain- 
ing momentum every day ... Chester G. Abbott, general sales manager, 
is in his second week of visiting his dealers in New York state and New 
England territories. The calis are chiefly in connection with the exten- 
Sive spring sales program which features among other things the aston- 
ishing regularity with which two Detroit boys, Al and Chet Miller and 
their Terraplanes make kindling of every official A. A. A. hill climb 
record they have so far picked for a smashing . . . The work of the Millers 
has had the effect of causing dealers in all parts of the country to stage 
local climbs, speed tests and economy runs of their own , . . While 
Chester Abbott is sizing things up in New England and thereabouts, 
Sales Manager W. R. Tracy is on a Similar mission in western New 
York and nearby Pennsylvania sections. He cites many outstanding sales 
records. At Buffalo, for instance, Bill Groom is chalking up unusually 
high sales figures. In Rochester Pete McCrae leads competition by a 
considerable margin, Tracy writes. Used car stocks of most dealers are 
very low, trade-ins moving out as fast as they are taken in .,. Tracy 
also has visited newly appointed Hudson-Essex dealers, some thirty of 
whom joined the organization during the past week alone. One of these is 
C. J. Lope & Co., Troy, N. Y., who opened showrooms for the first time 
on St. Patrick’s Day. Their first week they had sold eight cars. 


Cadillac 


Encouraged by the splendid pick-up of the third ten-day period of 
March, when retail deliveries were considerably in excess of those of 
the first twenty days, Cadillac production this month will be materially 
increased ... Won Ahrens, assistant general sales manager, reports that 
business throughout the country has been universally good without being 
spotty . .. One of the pleasing surprises is that the demands for the 
twelve cylinder is running much heavier than had been anticipated... 
The factory organization is concentrating on a spring drive for service 
business on the part of distributors and dealers. It is to last ninety 
days and to organize the movement meetings of the service personnel of 
the dealers have been held in various parts of the country, under the 
direction of W. A. Houser, general parts and service manager at which 
the plans of the campaign were discussed. There are seven distinct 
and separate points in the drive, one of them being a lubrication-agree- 
ment contest in which the factory gives cash bonuses to salesmen. 


Chrysler 


J. W. Frazer, general sales manager, carefully avoiding excesses of 
optimism, feels, nevertheless, that the last two weeks of March showed 
such a reniarkable upward curve in retail deliveries by Chrysler cealers 
that the present view now warrants a distinctly better feeling ... Frazer 
announces that there was an increase of better than 31 per cent. in 
deliveries of Chryslers and Plymouths during the week ended March 25 
over the week ended March 18. Deliveries of Ghryslers alone jumped 15 
per cent. During the week ended April 1 there was a still further increase 
of 25 per cent. in total deliveries, with Chryslers showing a 51 per cent. 
increase over deliveries of the previous year. This showing was 22.5 per 


(Continued on Page 5) 








SLIGHT TIRE SALES 
GAIN POSSIBLE SAYS 
INSTITUTE REVIEW 


New York, April 10.—Commenting 
on the automobile tire situation the 
Alexander Hamilton Institute, in its 
current bulletin, sees the possibility 
of a slight gain in tire sales for 1933. 

Says the institute: “The number 
of automobile tires sold by manu- 
facturers in 1932 dropped to the 
Jowest figure since 1921. Factory 
shipments of pneumatic casings and 
solid tires in 1932 were 20.1 per cent. 
smaller than in 1931 and 44.5 per 
cent. smallér than in 1928, the peak 
year. 

“The present outlook is that auto- 
mobile production, tire exports and 
tire replacements per car in 1933 will 
be at least as large as in 1932 and 
that any further decline in tire pur- 
chases will be due entirely to the 
contraction in the number of old 
cars in use. Approximately 21,012,- 
000 old cars were in use at the be- 
ginning of 1933, as compared with 
23,040,000 a year ago. On the basis 
of this one change in the demand 
factor, the number of tires pur- 
chased in 1933 will total 37,608,000, 
as compared with 40,386,000 in 1932. 
There is a fair chance, however, that 
a sufficient improvement will occur 
in automobile production, tire ex- 
ports and tire replacements per car 
to offset the curtailment caused by 
the decrease in the number of old 
cars in operation.” 





AUTOMOBILE BUSINESS 
HELPING INLAND STEEL 


Chicago, Apri] 10—Since comple- 
tion early last year of its new. mill 
for production of wide strip, sheets 
and plates, Inland Steel Co. has been 
making a strong bid for business 
from automobile manufacturers and 
apparently has met with fair suc- 
cess. Although its total mill oper- 
ations are running at an average 
slightly under 20° of capacity, its 
sheet mills are running at better 
than 30°, indicating that at present 
the automobile industry is the source 
of the bulk of its business. 

Additional business obtained from 
the automobile industry, however, 
has not been sufficient to bring the 
company’s operations up to the pay 
point. As a result of econamies ef- 
fected during the past two years the 
company could about break even 
and possibly show a small prcfit 
after all charges and taxes on an 
average finishing mill rate of 30%. 
The average last year was 22.3°%, as 
compared with 43.6% in 1931. 


B. F. GOODRICH MEETING 
SLATED FOR N. Y. MAY 3 


Akron, QO. April 10—Annual meet- 
ing of the stockholders of the B. F. 
Goodrich Company will be held in 
the New York offices May 3. 

Six directors will be elected as 
the terms of Waddill Catchings, 
New York, Charles S. McCain, New 
York, George M. Moffett, New York, 
R. S. Rauch, Philadelphia, J. D. Tew, 
Goodrich president, and W. D. Tick- 
nor, New York, expire on that date. 
Following the stockholders’ meet- 
ing the directors will elect the offi- 
cers. 





Operate an Austin— 


TRUCK FEE RISE REPEAL 
BILL SIGNED BY LEHMAN 


Albany, April 10.—Gov. Lehman 
Mas approved the Buckley bill re- 
pealing the 65 per cent. temporary 
increases in the fees for the regis- 
tration and reregistration of auto 
trucks, omnibuses and trailers and 
providing for certain refunds. 


N. A. C. C. ESTIMATES 
MEMBERS’ OUTPUT IN 
MAR. AT 81,370 UNITS 


New York, April 10.—Automobile 
production by members of the Nat- 
ional Automobile Chamber of Com- 
merce in March totaled 81,370 cars 
and trucks, compared with 93,402 in 
February, according to an estimate 
by the Chamber. The members in- 
clude all important producers except 
Ford, 

No comparison with the Cham- 
ber’s production in March, 1932, is 
available. For the first quarter this 
year output by the members was 
288,634 cars and trucks, a decline of 
13 per cent. from the first quarter 
of 1932. 

Production during the latter part 
of March showed a larger increase 
than anticipated after the banking 
crisis, the Chamber reports. 





AUTOMOTIVE STEEL 
ORDERS SHOW GAIN 


Youngstown, O., April 10.—Automo- 
bile steel buying here has increased 
slightly during the last ten days, 
consequently some makers of flat 
rolied steel have increased output. 

Youngstown district steel] plant 
operations are estimated at 18 per 
cent., a gain of 2 points from last 
week, advances at independent 
plants, offsetting loss at a large Val- 
ley plant scheduled to go down 
April 11. ‘ 

Republic Steel Corporation opera- 
tions in this district advanced to 17 
per cent. fram 16 per cent. last week, 
due to slightly heavier buying of 
flat-rolled steel. Two of three elec- 
tric weld-.pipe mills in this com- 
pany’s plants here are working. One 
more openhearth is melting than 
last week. 

Youngstown Sheet and Tube Com- 
pany operations are estimated by 
Valley trade authorities at 12 per 
cent. of rated capacity. This com- 
pyres with 8 per cent. last week 
and 16 per cent. in the correspond- 
ing week of 1932. Several hundred 
men have been recalled to work in 
the company’s pipe mills and other 
departments. 

Operations at Carnegie Steel 
Company's district plants are esti- 
mated at 21 per cent., off 3 per 
cent. from last week’s level. Its 
Ohio works was scheduled to suspend 
production on April 11, but may op- 
erate longer. Carnegie’s Farrell 
works is operating nearly half its 
openhearth furnaces for the greater 


| part of the week.. 


Sharon Steel Hoop Company is 
operating at 18 per cent. of capac- 
| ity with two of its four strip mills 
| operating part of the week. One of 
six openhearth furnaces is melting 
| for this company. 
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| FINANCIAL NEWS | 


TEXAS COMPANY 


New York, April 10—The Texas 
Corporation and subsidiaries report 
for 1932 a net loss of $2,161,840, or 22 | 


cents a share deficit on the common, | 
stock, compared with net loss o 
$9,954,478, or $1.01 a share deficit in 
1931. Gross income totaled $137,- 
369,695, compared with $138,827,076 
and operating charges $101,580,577 
compared with $108,057,485. 

Earned surplus at the end of the 
year was reduced to $84,974,411, com- 
pared with $102,618,466 at the end of 
1931 and $135,077,736 at the end of 
1930. Total assets on December 31, 
1932, stood at $519,754,869, against 
$543,329,525 a year before. Net, cur- 
rent assets were $133,426,320, or 
$18.54 a share on outstanding stock, 
against current liabilities of $27,- 
527,989, leaving working capital at 
$105,898,331. 





_—_- 


INDEPENDENT PNEUMATIC 
TOOL CO. 

New York, April 10.—Report of 
Independent Pneumatic Too] Com- 
pany, for 1932, certified by inde- 
pendent auditors, shows a consoli- 
dated net income of $2,737, includ- 
ing profit on sale of securities and 
after charges and taxes, including 
loss on foreign exchange. Net was 
equal to 1 cent a share on 187,849 
shares. This compares with $100,195, 
or 53 cents a share in 1931. 

} 





PRICE INDEX 


New York, April 10.—Statistics ap- 
pearing during the past week indi- 
cated a slightly rising business tend- 
ency, according to Moody’s Index 
figures for freight car doadings, 
electric power production and steel 
ingot output. 

These index figures are adjusted 
for seasonal variation—that is, if 
the change from the previous week 
should coincide with the nermal 
seasonal change, the index figure 
would be unchanged. 


FAILURES 

New York, April 10—Business 
failures during the past week con- 
tined very much below those of re- 
cent preceding years at this season. 
The number in the United States, 
as shown by the records of Dun & 
Bradstreet, Inc., was 437, against 610 
a year ago, and 549 in the corre- 
sponding week of 1931. 

Such a reduction in March, as has 
occurred this year, is quite excep- 
tional. Insolvencies in commercial 
lines have not been at so low a 
number for March since 1925. 
FORMALITIES OF FISK 

TRANSFER NEAR READY 

Chicopee Falls, Mass., Apri] 10.— 
With cash of between $1,000,000 and 
$1,250,000 and working capital above 
$6,000,000, Fisk Rubber Company is 
in position to proceed aggressively | 
with business operations as incorpo- 
ration papers, deed transfers and 
other legal formalities are being | 
completed, following the recent auc- 
tion sale of the company and its 
properties to the _ reorganization 
committee. Report on the new di- | 
rectorate and of executives should 
be forthcoming shortly. 

By those familiar with Fisk af- 
fairs it is estimated that the non- 
assenting holders of 8 per cent. 
bonds and 5% per cent. notes, under 
the wing of the Eberstadt commit- 
tee, should receive, respectively, in 
cash about 6412 per cent. and 55% 
per cent. Merchandise’ claims 
amounting to between $100,000 and 
$150,000 will probably get 60 cents | 
on the dollar. Final distribution | 
may vary slightly from these esti- 








termined by decree. 

The depositing bondholders likely 
will receive for each $1,000 bond a 
cash distribution of $400, three 
shares of new 6 per cent. preferred 
and 30 shares of new common, The 
new preferred has sold sporadically 
on the New York Curb between 18 
and 26. Giving it a value of $20 a 
share and the new common $1 a 
share, bondholders will receive the 
equivalent of $490. 

The noteholders probably will 
draw $370 in cash, two shares of 
new preferred and 20 shares of | 
common. Applying same ae 


valuations to the securities gives a 
return of $430. to . the - noteholders | 
who came in under the plan. 





| there is a big market for trucks and other automotive equip- 
























The New Deal 
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Chris Sinsabaugh 


‘ Detroit Editor 





HE best talk I ever have heard at the Adcraft Club was 

that delivered at the last luncheon by Lee Anderson, ad- 
vertising consultant of the Chrysler and head of the agency 
bearing his name. Mebbe I am a bit prejudiced because beer 
was his theme song. He spoke on “The New Deal—What It 
Means to Advertisers.” Best of all, the luncheon was held 
at the Harmonie Club, a German organization which has 


been in existence for eighty-five years. The theme and the 
location made a most happy combination. Besides, beer isn’t 
legal yet in Michigan. 


~ 7 a 

NOT ONLY IS ANDERSON an advertising expert but 
he also is president of the Michigan Crusaders, who played 
such an important part in bringing about the defeat of pro- 
hibition in this state. So he knew whereof he spoke. He 
traced the history of beer from 6000 B. C. up to the present, 
spoke of the Crusaders’ platform and then dangled in the 
faces of his advertising colleagues the big possibilities, now 
that beer has been legalized. We in the automobile business 
licked our chops at his reference to the estimate that from 
$15,000,000 to $20,000,000 will be spent for motor equipment 
by the brewers. 


* - * 

ANTICIPATED DEMAND for motor equipment on the 
part of the brewery people does not seem te be materializing 
as fast as had been expected, I hear from Lawrence Fischer 
of Timken-Detroit Axle, which, as a parts supplier naturally 
is in close touch with the situation. From him I learn that 
following the first sharp demand there has come a lull in 
the buying which, however, is far from being disturbing. 
Fischer attributes it to the scrambled condition of beer legis- 
lation—no one knows what’s wanted, there are so many 
states with fingers in the pie. 

Consequently, brewers are buying only for their imme- 
diate needs, keeping the big truck orders for later on when 
the situation clarifies. 

Some of them are getting along with rejuvenated trucks 
as a temporary measure, while others are hiring their trans- 
portation. This will not last long, Fischer feels. He thinks 


ment, and once the legal dam breaks a flood of buying will 


naturally follow. 
* * * 


OUT HERE WE look on the selection of Frank B. Mur- 
phy as governor general of the Philippine Islands as recog- 
nition of the automobile industry by the Roosevelt adminis- 
tration. Although he has been mayor of Detroit since 1930, 
it has seemed to me that Murphy was an automobile man. 
He always has been in close touch with all our magnates, 
addressing dealer banquets, previewing new models and the 
like. Outside of this conductor, Murphy probably has been 
to more of these affairs than any other one man in Detroit 
in the past couple of years. 

Another touch of kinship is that Murphy and Byron Foy, 
now president of De Soto, were roommates for three years, 
when Murphy was an assistant district attorney and Foy 


selling Reos in Detroit. 
* o + 


AS FOR FRANK COUZENS, who will be acting mayor 
of Detroit following Murphy’s retirement, he, too, is auto- 
mobile-minded. He ought to be, for his father, Senator 
James Couzens, was a partner of Henry Ford’s from the 
company’s inception up until about fifteen years ago. 

*/” * * 

V’LL TAKE IT BACK, my questioning the average of 
twenty miles to the gallon by all Canadian cars last year. 
Tom Corpe, advertising manager of General Motors Prod- 
ucts of Canada, resents my insinuation and writes: “I have 
not forgotten your story about the ‘quart,’ but again I have 
to remind you that, although the twenty miles to the gallon 
appears high, we over here speak in terms of the impe';} 
gallon, which is one-fifth,of a gallon more than yours in 
United States.” 

Another shot at the same paragraph comes from fF 
Colliau of Chevrolet’s sales department: “I am not a Camucx, 
but, as I recall, Canadian gallons do carry you along a little 
further, ‘cause they're bigger gallons. Imperial is the world, 
f ‘you want to be proper.” +> 
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Retail Salesmen 





This department is devoted to the interests of the retail sales divi- 


sion of the industry. 


Salesmen, this is your department. Automotive 


Daily News wants you to get something from this department that will 


help you in your work on the firing line. 


It wants you to pass on 


your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 


you cominissions. 
Dealers read this page. 


| 
' 


Give us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 


firing line, the men who bring home the bacon or don’t, 





IT'S SPRING--GET BUSY 
AND SELL "EM 


Up, boys, and at ’em. 
buying urge becomes doubly 


thought he could get along with his old car has begun to | —————— 
This is the time for the alert salesman to cash in| 


waver. 
on his preparatory work. And 


Spring is here, and the motor car 


intensified. The man who 


it is this time that Roy F’aulk- 


ner, vice-president of Pierce-Arrow has selected to send his 
salesmen a letter pointing out how much we have in our favor 
this spring compared with some other similar seasons that 


we can remember. 


Gentlemen, Mr. Faulkner is speaking: 


Spring is in the air and spring *— 


always does something to me. I: | 
doesn’t make my thoughts turn to} 
love, as I am teo old a crock for that | 
sort of thing, but it does change my 
attitude toward my life and my 
work. 
There is something inspiring to 
me in the sight of an ash wagon | 


backed up to the curbstone to haul 


to clean out of your hearts and 
minds the sorrow and disappoint- 
ment of the last three futile years 


| and turn your face to the sun. 


This year we have not only spring 
in our favor, but we have a Presi- 
dent who knows his stuff—a Presi- 

ent who quickly realized his re- 


sponsibilities and knew that his 


> 
| 
| 
| 
| 





Dealer Activties 


SEATTLE, WASH. 


Putting special effort forth to 


} cash in on used car sales, with the 
|}market expected to reach its height 


|the next 60-90 days, Davies & | 
| Kurz have leased the corner, 10th 


and East Pike, where used cars are 
| being displayed. 
- 


* ” 


| With both William O. McKay, 


| president of the Seattle Auto Deal- | 
ers Association, and S. L. Savidge, | 


president of the Washington Auto- 
motive Association, the state dealer 
organization, co-operating, plans are 
being perfected for a state-wide 
meeting of dealers to be held in 
Seattle the end of this month. At 
this meeting the presidents will re- 
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port on _ legislative results, trade 
status and problems in the business, 
j}and other matters of interest. Carl 
Heussy, executive secretary of the 
Seattle organization, and James F. | 
Snoddy, legislative representative, | 
both attorneys at law, will analize | 
|the new laws, for the information | 
| of dealers. | 





| 
o } 
D. L. Savidge, Inc., has opened a 
|mew used car salesroom at Broad- 
|way and East Pike, a block from 
his main establishment. This is 
known as the “bargain annex.” 


4 . 4 


John Riach, treasurer of Tyson | 
| Oldsmobile Company, has been ap- 
| pointed sales manager for the firm. 
| Additions to the sales staff include 
|Russ Blackburn, Les Kime and 
Frank Dunn. 





| Bg C. Finlay has been appointed | 


sales manager for the Westlake 

Chevrolet Company. Finlay was 

formerly general manager for C. H, 

Wells in this city. 
” 


* - 


_NEW JERSEY 


H. F. Taylor Motor Company, 33 
Summit Ave., Sumit, has been ab- 
sorbed by the Summit Buick Com- 
pany, of which F. E. Montgomery is 
proprietor.. Mr. Montgomery has 
been appointed Pontiac dealer, add- 
ing this line to the other General 


| Motors product he sells, Buicks. 


Plans for the annual meeting of 
the Trenton A utomobile Trade As- 
sociation were furthered at a lunch- 
eon gathering of the organization 
at the Carteret Club. A shad dinner 
was served. The annual meeting 


(Continued on Page 4) 





‘Studebaker Sales 


away the rubbish that has been ac- | 


the carpet beater as some guy | ere frightened and stumbling. 


* : | Everything is in our favor. It is| 
pounds his rugs in his backyard—- See et 
or the beautifully domestic scene of | 5° beautiful outside my window to 


a housewife with a funnel looking | day that I called up = wife and | 
dust cloth tied around her head | ‘old her to buy a new spring coat for | 
perched on a window sill cleaning | herself and one for the | 
the windows on the outside. because I have to go to Pittsburgh | 

Spring—the time for houseclean- | tomorrow, and I thought I'd drive | 
ing, spiritually and  materially.| down and take them with me. 
Spring — that changes stark, weird | _ Like the sap in the tree, the buy- 
skeletons of trees and bushes into| ing urge is coursing through my| 


shapely, full formed things of| veins. eal 
beauty, brimming with life and/ I'm just a mine-run kind of a bird, 
vitality. Spring—that awakens old | and if spring affects me this way | 


dreams and ambitions and makes| maybe it affects a lot of guys the| 
me want to do worthwhile things. | same way, so let’s capitalize this | 
Spring—that makes me want to | new hope that has been born and 
write this letter to you and ask you| get busy. 

to clean house and get going; to for-| Right now I'd be a good prospect | 
get the terror of the moratorium; for a new automobile. 


. 


Our Leading Dealers and How | 
They Cat That Way 





A series of brief biographies of outstanding motor car || 
and truck merchants. 





ORRIN B. HAYES, 
President Orrin B. Hayes, Inc., Kalamazoo, Mich. 
Although less than 40 years of age, Orrin B. Hayes is | 

a veteran in the automobile business in southwestern Michi- | 

gan, as he has been actively engaged in that field-since 1909. | 

At that time, when but 16 years old, he left the newspaper | 

business flat and became associated with the local Ford | 

agency, washing and greasing cars. His rise has been steady 
and continuous; his circle of friends has widened until today 
there is no man better known in automobile circles in this | 
part of the country that is “Pug” Hayes, as he is affection- | 
ately known to his hundreds of friends and patrons. 

From 1915 he sold various lines, * 
Ford, Buick, Fordson, Republic and | ; 
Mack trucks and in 1921 he took 
over the Oldsmobile franchise in 
Kalamazoo, 

{n 1924 Hayes adopted for his 
slogan three words which have since 
become famous in Kalamazoo— | 
“SERVICE SOLD IT.” To Hayes | 
that has been more than a slogan; it 
has been a creed. Pug Hayes has not | 
only preached it, he has put it into | 
active practice as the foundation of 
his business, and it has been with- | 
out any question, the biggest factor | 
in building his tremendous business. 

His service department has in it | 
only mechanics of long experience; | 
men who know the Hayes clientele. 
Any patron of Pug Hayes knows 
when he wheels his car onto the 
service floor that he is leaving it in 
the hands of his personal friends. 

Thousands of instances could be 
cited of special, unusual and 

| 
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cumulating all winter—the sound of | People, long noted for their bravery, | Set Ne Af Record 


Retail deliveries for last 10 days 
of March best for any 10 days 
since June 1932 


TUDEBAKER is going ahead sen- 
sationally! 


During the period between March 21 and 
March 31 a total of 1758 Studebaker and 
Rockne cars were delivered to retail pur- 
chasers. 


Over 2400 Studebakers and Rocknes 
were ordered for the period from March 
21 to April 3. 


Demand for the new Automatic Stude- 
bakers and the incomparable low priced 
Rockne is literally taxing the facilities of 
the great Studebaker factories. On Sat- 
urday, April 1 and Monday, April 3, 
orders for more than 1000 Studebakers 
and Rocknes were received! 


More than 38 new dealer contracts 
have come in recently. 


And all over America the critical mo- 
toring public is finding that Studebaker’s 
new Automatic Automobiles and the 
Studebaker-built Rockne are the out- 
standing “buys” of the year. 


Why try to sell against the trend 
when you could as easily be representing 


DEALER ORDERS FOR APRIL DELIVERY 
WILL REACH RECORD-BREAKING TOTAL! 


Studebaker’s amazing Automatic Auto- 
mobiles —the cars that all but drive 
themselves ? 


You have scarcely anything to do but 
steer in these Automatic Studebakers. 
You not only start automatically, and 
stay started automatically, but even 
your braking is automatically done for 
you at the touch of your toe tip with 
Power Brakes—the great engineering 
achievement of the year. 


Studebaker’s Rockne Six, priced at 
$585 and up at the factory, is the great- 
est value ever offered in a low priced car. 
It reaches into the higher priced field 
for its specifications. It outdemonstrates 
every car in its price class, bar none. 


Line up with Studebaker now if you 
want to handle the most talked about 
and most wanted cars in America. The 
dealer franchise is by far the most attrac- 
tive the industry affords. Address all 
communications to Paul G. Hoffman, in 
charge of sales, Studebaker, South Bend, 
Indiana. 


STUDEBAKER 


BUILDER OF CHAMPIONS... PIONEER OF FREE WHEELING 
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Hopeful Signs 
E have often quoted the wise answer made by the late 
Dwight Morrow to a reporter who asked him when, in 
his opinion, the depression would end. Mr. Morrow’s reply 
was: “About three months before any one realizes it.” 

When this abysmal canyon of economic woe actually is 
about to end we shall not recognize at first that the path 
really has turned upward. There will be signs that better- 
ment has arrived, but we shall not at once recognize them 
for the harbingers of revival that they actually will be. Of 
course, revival is not going to arrive in a great wave of sud- 
denly renewed prosperity. It is going to trickle in, so to 
speak, a slightly better showing here and a little uplift 
there. Finally, after these scattered signs have multiplied 
far enough, we shall all recognize the actual existence of 
revival, 

We venture to wonder if these early scattering signs of 
reviving business are not already appearing. Looking over 
the sales reports for January and February we can certainly 
find signs that suggest a definite upward trend. 

In January fifteen states showed sales increases over 
the same month in 1932. In February fourteen states man- 
aged to show bigger sales totals than they had in that month 
of last year. This latter accomplishment is little short of 
remarkable, considering the extremely adverse conditions 
that ruled the February market. Our banking troubles were 
rapidly drawing to their crisis. Michigan was under a mora- 
torium during the last half of February, and other states 
followed close on the automotive state’s heels 

If the demand for motor vehicles could hold up under 
the discouraging conditions existing during February, there 
certainly must have been a strengthening in buying power or 
desire to occasion it. 

It may be that with the ten days or so out of March 
business because of the national banking holiday the third 
month may not have as many states registering sales gains 
over a year ago. Early reports do not show any member- 
ship in the March honor roll. Later returns may bring more 
favorable records. 

However, we believe that when once we start getting 
April sales reports we shall find a considerable number of 
states on the honor roll. If fourteen or fifteen of the states 
show a gain in April sales over the same month last year, 
we can certainly accept it as evidence that the preliminary 
signs of sustained revival have come. 

The Service Peak 
URING the next sixty days will come the peak of the 
year in service work. Millions of motor cars will be 
put back in active service after a season of at least partial 
retirement. Even cars that have been driven continuously 
through the winter season of snow, sleet and general bad 
weather need a going over to fit them for active service. 

Automotive dealers should not let the fact that the most 
active period in new car sales is also beginning lead them 
into forgetting the service department. By “forgetting” we 
mean relaxing all types of effort to get service jobs into 
the shop. Rather promotion of the service division should 
be intensified. Every form of effort should be used to get 
car owners into the service department. Advertising, letters, 
postcards, personal solicitation should all be used and 
increased during April and May. 

There certainly is every indication that automobile sales 
in the next sixty days are due for a definite bulge. More cars 
are going to be sold, but regardless of this the effort to bring 
in service jobs must not be relaxed for a moment. 

Let’s put our shoulders to the wheel and make 1933 
the biggest year in history for service sales. The stage is 
set; the jobs have got to be done, and it only remains for 
the individual dealer to go out and sell his shop so that it 

will be loaded with work every day for the next two months. 





Telephone CA nal 6-1000 


SHARP RESUMPTION 
OF RETAIL BUYING 


KLINGLER REPORTS 


(Continued from Page 1) 


March, Even in the region centering 
at Flint, Mich., a state without nor- 
mal banking facilities during the 
entire month, a gain of 200 cars over 
last March was recorded. Every 
single region, Mr. Klingler said, re- 
ported selling more cars in the last 
ten days than in the two previous 
ten-day periods are combined. 
Total deliveries to consumers in 


March were 34,716 new cars and 
trucks, compared with 33,125 in 
March, 1932. For the first quarter of 
this year retail sales to “consumers 
totaled 106,691 new units, compared 
with 100,273 in the first quarter in 
1932, Mr. Klingler announced, 

Field stocks of new cars dropped 
2,000 units during the month, and 
as of the close of March 42,700 new 
cars and trucks were divided among 
the company’s 10,000 dealers, Used 
car stocks remained unchanged, in- 
dicating an excellent used as well 
as new car market, inasmuch as at 
this season used stocks normally in- 
crease, Mr. Kiingler pointed out. 

He stated that every month this 
year Chevrolet dealers sold more 
cars at retail than in the corre- 
sponding months of 1932. 


PIERCE-ARROW 
SPEEDS OUTPUT 


(Continued from Page 1) 


experienced a revival of business 
during the past two weeks. As a 
result of this, orders for stock re- 
placement have necessitated an in- 
crease in factory production. 

Particular activity in connection 
with the company’s April schedule 
centers around the custom shops 
which, at present, are at work to 
meet the upturn in demand for cars 
in the top price bracket. Since the 
first of the year Pierce-Arrow’s vol- 
ume of custom trade actually has 
been considerably ahead of last 
year’s figures. 

The consistent rise of the twelve- 
cylinder automobile to a dominant 
position in the fine car market is 
thoroughly substantiated by this 
year’s first-quarter sales report of 
the Pierce-Arrow Motor Car Com- 
pany. It reveals that, while total 
sales to date have been slightly be- 
low last year’s figure for the period, 
each month has shown a tremendous 
increase in registrations of new 
Pierce-Arrow twelves, in compari- 
son with registrations for the cor- 
responding month in 1932. 

In January Pierce-Arrow twelve- 
cylinder sales showed 200 per cent. 
increase over January a year ago, 
while February registrations were 
approximately 130 per cent. ahead 
of that month last year. Although 
March figures are incomplete, 
Pierce-Arrow twelve sales, notwith- 
standing the disturbances of bank 
holidays and general business re- 
striction, are almost certain to ex- 
ceed those of March a year ago. 

Paralleling this report is the fact 
that twelve-cylinder sales to date 
this year account for 36 per cent. of 
Pierce-Arrow’s total volume as com- 
pared to 6 per cent. for the same 
period last year. Further importance 
attaches to this report through the 
announcement that Pierce-Arrow 
total sales this year show an ap- 
preciable gain in percentage of na- 
tion-wide sales by the entire fine 
car group. 

Commenting on the trend of 
twelve-cylinder preference, Roy H. 
Faulkner, Pierce-Arrow vice-presi- 
dent in charge of sales, expressed 
his opinion that twelve-cylinder cars 
would continue to strengthen their 
position, especially in the higher 
price brackets of the fine car market. 


DU PONT HAS FAST DRYING 








ONE-COAT FINISH ENAMEL 


New York, April 10.—A new fast- 
drying pyroxylin enamel for use as 
a one-coat finish on bare metal has 
been developed in laboratories of E. 
I, du Pont de Nemours & Co, 

It is known as Pyralux and is 
available in thirty-six standard 
colors. - 


G. M. March Retail Sales 
Top Sales to Dealers 





New York, April 10.—March sales ; against 59,614 in February and 59.- 
of General Motors cars to consum- | 696 in March a year ago. 
ers in the United States totaled 47,- Below is a tabulation of General 
436, as against 42,280 in February, | Motors monthly sales for 1929, 1930, 
and 48,717 in March a year ago. 1931, 1932 and 1933 to date. The fig- 

March sales of General Motors/ ures are segregated to show: (1) 
cars to dealers in the United States|Sales of General Motors cars to 
totaled 45,098, as against 50,212 in|consumers in the United States; 
February and 48,383 in March a| (2) Sales of General Motors cars to 
year ago. dealers in the United States, and 

March sales of Generai Motors| (3) Total sales of General Motors 
cars to dealers in the United States | cars to dealers in the United States 
and Canada, together with ship-|and Canada, plus overseas ship- 
ments overseass, totaled 58,018, as' ments: 


SALES TO CONSUMERS IN UNITED STATES 


1933 1932 1931 1930 1929 

GODURTY sscccvvecsceseces 50,653 47,842 61,566 74,167 73,989 
FORTUATYY cscccccvccccces 42,280 46,885 68,976 74,167 110,148 
March ...cccccccccsvccece 47,436 48,717 101,339 123,781 166,942 
APPEL .ccccccccccccccccers 81,573 135,663 142,004 173,201 
MAY .ccccccccccccsccccece 63,500 127,717 131,817 169,034 
June ..... Cc cccceccccccces 56,987 103,303 97,318 154,437 
DUY .ncvcccccccccescccces 32,849 85,054 80,147 147,079 
August ...... Oc escccceece 37,230 69,876 86,426 151,722 
GOpteMHer ..ccccccccccces 34.694 51,740 75.805 124,723 
OOCODEP .cccccscccccveces 26,941 49,402 57,757 114,408 
NOVOMDEE eccsccccccses . 12,780 34,673 51,757 68,893 
BROOME sivcsccccccsacds 19,992 53,588 57,989 44,216 

BOE it viecseteweses 510,060 937,537 1,057,710 1,498,792 

SALES TO DEALERS IN UNITED STATES 
1933 1932 1931 1930 1929 

MINED ON sb. v0dee sees cacy 72,274 65,382 76,681 94,458 65,441 
WOMEUED © svcicrvecssveses 50,212 52,539 80,373 110,904 141,222 
BERTGR on ccdcccccccsvceene 45,098 48,383 98,943 118,081 176,510 
MEUNEE spc cccessccesoescess 69,029 132,629 132,265 176,634 
BABY cccccccccceccsccvcece 60,170 136,778 136,169 175,873 
FUME ccccccccccccccccvecs 46,148 100,270 87,595 163,704 
DUIS oscecccsvccccscescece 31,096 78,723 70,716 157,111 
AUGUSTE ..cccccccecccvcece 24.151 62,667 76,140 147,351 
SepeemMber 2... ccccccsosces 23,545 47,895 69,901 127,220 
SIOGTE oc ccvcccccnccsucces 5,810 21,305 22,924 98,559 
WNOVOMIDEE 2 nc cccccscccccs 2,405 23,716 47,155 39,745 
SEE. Seiebnacaswsnnee 44,101 68,650 68,252 36,482 

WED ccaneidcnesiccds 472,859 928,630 1,035,660 1,535,852 


TOTAL SALES TO DEALERS IN U. S. AND CANADA, PLUS OVER- 
SEAS SHIPMENTS 





1933 1932 1931 1930 1929 

ED vaa:n cnncavnns ose 82,117 74,710 89,349 106.509 127,580 
PORPUAEY .ncccccscrcccces 59,614 62,850 96,003 126,196 175,148 — 
March ...... Poesecsccves 58,018 59,696 119,195 135,930 220,391 

BTU cicccccvccecescccecs 78,359 154,252 150,661 227,718 |.) 
May .....0- Cocccccccceses 66,739 153,730 147,483 220,277 

JUNE .ccceccccccccccccces 52,561 111,668 97,440 200,754 L, 
EE Sa becknepaaseeenneren 36,872 87,449 79,976 189,428 
MUBUR 20 ccccccccccccccces 30,419 70,078 85,610 168,185 
September ..cccccccscccecs 30,117 58,122 78,792 146,483 
OCTOBRE ..ccccscccccccccee 10,924 25,975 28,253 =—:122,164 
November ..ccccccsccsces 5,781 29,359 57,257 60,977 - . 
EY 5 5 a6 55 een ees 004-08 53,942 79,529 80,008 40,222 4 


MUNN a eteic dive seas 562,970 1,074,709 1.174,115 1,899,267 


Unit sales of Chevrolet, Pontiac, Oldsmobile, Buick, La Salle and 
Cadillac passenger and commercial cars are included in the above figure. 


-———~—_——| ROCHESTER DEALERS 
| Dealer Activities | ELECT NEW OFFICERS 


(Continued from Page 3) hemes 


and election of officers will be held 
at Longacres County Club. 
~ * - 

Hugo Mayer, proprietor of the 
Morris Avenue Motor Car Company, 
Morris and Meisel Avenues, Spring- 
field, has been appointed Hupmobile 
dealer. 








Rochester, N. Y., April 10.—R. S. 
Cunningham, president of the Cun- 
ningham-Joyce Corporation, was re- 
elected president of the Rochester 
Automobile Dealers Association at 
the annual business meeting at the 
Rochester Club. Mr. Cunningham 
and the entire slate of 1932 officers, 
who also were renamed, are the first 
to be re-elected in the organization’s 
history. 

Other officers are: Vice-president, 
C. W. Fields; secretary, Edward 
Schoen, and treasurer, E. J. Horton. 
Arthur C. Lohman continues as 
executive secretary and annual auto 
show manager. 


cs a 7 


John L. Brock, Trenton, member 
of the board of trustees of the New 
Jersey State Automotive Trade As- 
sociation, attended a meeting of that 
body at the Newark Athletic Club. 
At the meeting announcement was 
made of the annual gathering of 
the organization, to be held in New- 


ark, May 13. New directors named are T. J. 
Sea Northway, H. W. Fincher and 
RUSSIA PROHIBITS — on 
IMPORT OF MACHINES 





COMING EVENTS 


APRIL 
12-27—Milan, Italy. International Auto- 
mobile and Nautical Show. 
21-21—Cleveland, 0. National Petroleum 
Association, meeting. 


Washington, April 10—The Mos- 
cow press reports that a recent Rus- 
sian government order has prohibit- 
ed the importation of an important 
list of machines and _ industrial 
equipment, according to a report of 
March 3 from Charge d’Affaires a. i. 
Felix Cole, Riga. Included in this 
list are: Motors, generators, traris- 
formers, mercury rectifiers, oil en- 
gines, pumps, compressors, turbines, 
cars and locomotives (including 
electric locomotives), electric ovens, 
saws, cranes and equipment for blast 
furnaces, foundries and laboratories. 

It is said that this measure is in- 
tended to promote the manufacture 
in Russia of the articles affected: ' 


MAY 
2- 5—Washington, D. C. United States 
Chamber of Commerce, meeting. 
17-18—Tulsa, Okla. American Petroleum 
~~ tne mid-year meeting, Mayo 
otel. 


JUNE 
16-17—Louisville, Ky. American Automo- 
bile Association. convention. 
18-July 3—Bordeaux, France. Seventh Au- 
sementia, Nautical and Aeronautical 
ow. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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In and About the Plants 


By Chris Sinsabaugh 





(Continued from Page 1) 


cent. increase over the same period a year ago . .. Individual reports 
from distributors and dealers in widely separated sections indicate unusual 
retail sales activity. The Embleton Motor Company, San Antonio, Tex., 
sold a car a day for the last sixteen days of March, Five Chryslers and 
eleven Plymouths were delivered. The Roanoke Auto & Equipment Com- 
pany, a new distributor at Roanoke, Va., delivered three Chrsylers and 
eight Plymouths in as many days in March ... The unswing in retail 
deliveries has been accompanied by a similar heartening increase in the 
number of new dealer contracts closed since January 1. A total of 305 
dealers have changed over to Chrysler and Plymouth in the past three 
monthsemore than 40 cent. of these new outlets signing up in the past 
thirty days... .E. B. Wilson, director of sales, is making an extended 
field trip through the industrial Middle West, during which dealers and 
their staffs will be called into distributor points to discuss spring sales 
activities ...C. L. Jacobson, also a director of sales, is holding a series 
of similar meetings throughout the West and Northwest, while S. W. 
Munroe is doing the same thing in the East and New England states. 


Pontiac 


R. K. White, sales manager, is in and out of his office these days 
when spring buying produces such satisfying returns. Most of the time 
White is out in the territory, his last trip being to New York . . . Satisfy- 
ing returns from March undoubtedly will result in increased production 
for April and from the way things have gone so far this month this 
increase seems well justified . . . White feels that the third ten-day 
period, when deliveries exceeded the total for the first twenty days, makes 
for a further improvement in April. “The restoration of adequate bank- 
ing facilities was a big factor in the pick-up, of course, but the retail 
demand now appears to be so general and so sustained that we are con- 
fident the spring selling season really is on. Every indication points to 
a further improvement during April,” White says . .. Production of 
Pontiac’s touring sedan, a close-coupled two-door job, is being increased 
in anticipation of the approaching touring season. It is featured by a 


built-in trunk. 
Continental 


Active production of the complete line starts the latier part of this 
week. The Ace, the high-priced job, will come off the assembly line for 
the first time. During the banking moratorium Continental took advan- 
tage of the lull by adding the finishing touches to the three models... 
Henry Krohn, sales manager, is on the Pacific Coast at the present time, 
conferring with two recently appointed dealers—George Campe, Inc., at 
San Prancisco, and O. W. Bashaw’s Continental Sales Corporation at Los 


1) Angeles. 


Oldsmobile 


R. M. W. Shaw, sales manager, is still elated over that final ten-day 
period in March when 1,282 cars were retailed, for it was the best ten- 
day period Olds had had since last April and exceeded by 10 per cent. the 
corresponding period in March, 1932. ... While it is not anticipated that 


- this April will equal last year’s April, the outlook is most encouraging. 


. - . Production undoubtedly will be stepped up to meet the increasing 


demand. | 
Graham-Paige 


For three consecutive weeks retail deliveries of Graham sixes and 
eights have been rebounding vigorously from the slump of the bank holi- 
day in March. . . . Deliveries for the week ended April 1 were 16 per 
cent. ahead of those of the previous week. . . . Shipments from the Can- 
adian plant at Walkersville during March were 33 per cent. ahead of 
those of March a year ago, Harry D. Dodge, managing director, announces, 
. . . Foreign shipments during the month showed a slight gain over 
March a year ago... . F. R. Valpey, vice-president, who has been on the 
Pacific Coast for some time, is en route back to the factory, with a stop- 
over at Phoenix, Ariz. . . . C. W. Matheson, general sales manager, is on 
a distributor-dealer tour of the Middle and Southwest and wil] return to 
the factory in two weeks. The Graham safety tour, which 
was launched in January, in Boston, entered Florida this month, complet- 
ing a swing of all the Atlantic seaboard states. ...R. C. Graham, vice- 


president, who with Cannonbali Baker inaugurated the tour, has returned | 


to Detroit, leaving Baker to carry on the campaign in the interests of 


greater motoring safety. 
Plymouth 


With the announcement of the new 112-inch wheelbase job, with which 
tne dealership is being stocked up as fast as possible, the Plymouth plant 
is seething with activity. ... While the new model hasn’t been officially 


debited as yet, reports from dealers who have seen it are enthusiastic | 


and predictions of big sales are made. . . . Production is being pushed 
and it is expected that April will see between 18,000 and 20,00 units turned 
out, a surprising production for this time of the year. ... Sales Manager 
Harry Moock held an instruction schoo] for his field forces last week and 
on Saturday the field men were sent out to all points of the compass... . 
Retail deliveries continue to show strong, the week ending April 1 being 
20 per cent better than the preceding one. .. . Dealer commitments are re- 
ported very heavy and the factory feels that April will be a bumper 


| De Soto 


Sales Manager Roy Peed is back from a trip to Cleveland, Boston, 
New York and Philadelphia, where he held dealer meetings and dis- 
cussed the new Plymouth with the De Soto retailers. He found them 
enthusiastic as to the immediate future and well satisfied with sales up 
to the present. They all agreed, however, that adverse weather condi- 
tions, particuldrly in the East, where it has been raining most of the 
time hurt. That business was particularly good despite the weather, 
leads to the belief that the buying wave is on. .. . Retail deliveries, the 
factory reports, have increased each week over the preceding week since 
the bank holiday. For the week ending April 1 the increase was 20 per 
cent over its predecessor, which was 200 per cent above that of the week 
before that. In the week of April 1, 1926 units were delivered. 


Buick 


Sales activity, as recorded in the report of the delivery of 3,111 units 
in March, with a sensational pick-up in the third ten-day period, leads 
factory executives to predict good months in April and May, it being the 
belief that the retail demand as already demonstrated so far this month 
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ROCKNE STARTS OUTPUT 
AT SOUTH BEND PLANTS 


(Continued from Page 1) 


ready in effect at the plants here 
and deliveries of the various units 
will begin about April 16. R. A. Vail, 
formerly in charge of Rockne pro- 
duction in Detroit, has been trans- 
ferred to South Bend and will be 
factory manager. R. F. Cole, chief 
engineer, will be located here and 
will continue in that capacity for 
Rockne. 

In making the announcement, H. 
S. Vance stated that “Rockne sales 
have greatly increased during the 
past ten days. More Rocknes were 
delivered at retail during the last 
ten days of March than in any 
similar period since June, 1932.” 





W. C. EVANS TRANSFERRED 


Springfield, Mass., April 10— 
Walter C. Evans has come from East 
Pittsburgh to take general charge 
of production, sales and engineer- 
ing of the Chicopee Falls plant of 
the Westinghouse Electric and 
Manufacturing Company. Mr. 
Evans has been engineer in charge 
of broadcasting at all the Westing- 
house stations and will continue in 
that capacity. 
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March Sales in Nine States 
Only 19% Below Last Year 


(Continued from Page 1) 
pected to be showing gains by March 
this year and there was every indi- 
cation, early in the year, that this 
would be the case. But considering 
the critical condition that developed 
in March, as regards the financial 
affairs of the nation, it is only re- 
markable that the sale of cars did 
not fall off to a greater extent than 
they did. Another favorable factor 
in.March sales, which does appear 
in the actual total numbers of vehi- 
cles sold, is the increasing volume of 
sales that developed late in the 
month. After the national banking 
holiday had definitely become a 
matter of history, buyers took heart 
of grace and accepted deliveries of 
new cars in numbers far exceeding 
those who had bought earlier in 
the month. The industry believes 
that a continuance of this condi- 
tion will be found when once we be- 
gin to get April sales figures. 

In spite of everything, one state of 
the nine so far reporting managed to 
get on the roll of honor in sales for 
March by beating last year’s total 
for the same month. This was South 


sales this year 
The 


| Ca ‘olina with 531 
|}against 373 in March 1932. 








following table gives the March pas- 
senger car sales figures for the nine 
states which reported to date: 
March March 
1933 1932 
EPOIRWETO: wcccccece 265 301 
SEL: 5.040 cb000es 5,053 5,376 
DEICHIGAN 2. cccccce 3,284 4,318 
Minnesota ........ 1,792 2,459 
North Dakota .... 221 261 
South Carolina .. 531 373 
reer 304 350 
West Virginia .... 550 668 
Wisconsin ...ccece 1,464 2,568 
ES cays cbeen 13,464 16,674 


DR. GANN SPEAKS BEFORE 
NEW JERSEY A. S. S. T. 


Newark, N. J., April 10.—Dr. John 
A. Gann, chief metallurgist of the 
Dow Chemical Company of Midland, 
Mich., spoke on “Magnesium” Mon- 
day night at the dinner meeting of 
the New Jersey Chapter, American 
Society for Steel Treating, at the 
Elks Club. 
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PASSENGER CAR EQUIPMENT AND ACCESSORIES 
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Production— Engineering — Factory 
BENDIX BRAKE CO. PLANNING 


EXPANSION OF 


Edited by Herbert Chase 


SERVICE SCHOOL 


As a result of the iii iia successful experience of the 


Bendix Brake Company in the 


conduct of its new brake serv- 


ice and wheel aligning school, the service department of that 
company announces plans have been formulated for an imme- 
diate, general expansion of the school, thus making the spe- 
cialized training available for a far greater number of 
deserving men than present facilities permit. 





SMALL CLASS unit plan makes possible for Bendix Brake School 
instructor to conduct round-table discussions on various designs. 
Photograph shows instructor carefully explaining design and opera- 
tion of Lockheed hydraulic brakes by use of actual brake assembly 


Bendix, early in its pioneer devel- 
opment of four-wheel and power 
brake systems, recognized the im- 
perative need for trained mechanics 


to intelligently adjust and look after- 
braking systems, wheel alignment 
and related service work on cars for 
owners. Along with the design of 
testing devices, relining and brake- 
shoe machines, gauges and tools, 
this training of brake service spe- 
cialists has been going on at the 
Bendix plant. The Bendix Brake 
School has acquired an enviable 
name throughout the entire Bendix 
distributor-dealer organization, who 
draw largely upon it for the train- 
ing of their mechanics. Just as rap- 
idly as possible, according to O. O. 
Holaday, service sales manager of 
the Bendix Products Corporation, 
the facilities of the school will be in- 
creased to accommodate as students 
men now engaged in brake work 
without respect to their connection 
and even to men generally who want 
to better themselves and can supply 
the references as to character and 
ambition required by the manage- 
ment of the school. 

Sessions of the school] are held in 
a section of the large Bendix plant 
set aside solely for this purpose. In- 
telligent and experienced men de- 
vote their full time to imparting 
knowledge of brake design and the 





care and operation of testing devices 
and special machinery. The atmos- 
phere of the school is one of strict 
observance of discipline with the 
employment of conventional meth- 
ods of imparting knowledge. Daily 
reading of texts on all kinds of 


(Continued on Page 8) 


Automatic Air Painting 
Machine 


The Paascke Airbrush Company, 
Chicago, is offering a new air 
painting machine with control au- 
tomatic except for loading and un- 
loading operations. This machine 
is designed for applying cold ma- 
terials, paints, lacquers, etc., to 
metal, wood, paper and other ma- 
terials. 

It is stated that the machine ap- 
plies a uniform coat, as light or as 
heavy as desired and at any linear 
speed witHin the ability of the oper- 
ator to load the device. The au- 
tomatic guns are under accurate 
control, permitting uniform fan 
spray of proper width and they cut 
in only as each sheet passes into 
the coating position. Obviously, 
this arrangement eliminates waste 
of materials. 





Seapack, a new heat and sound 
insulating material, is now being 
marketed by the Seaman Paper 
Company, Chicage. Except for a 
thin membrane of paper on one 
side, it consists entirely of pure, un- 
treated, unadulterated kapok, the 
hollow, silky fiber of the pod of the 
ceiba tree. It is one of the most 
efficient insulating materials, and is 
used in fine refrigerators. Its light 
weight, said to be the lightest of all 
practical insulation materials; its 
resiliency, its moisture resistance 
(1.47 per cent. absorption, as against 
2.5 per cent. for cork) have made it 
a highly desirable material in in- 
sulation in automotive and other in- 
dustries. 


Seapak brings kapok into industry 





in sheet form for the first time. It 
has furnished the dry ice industry 
with a material which not only in- 
sulates the product but furnishes 
gloves for handling it with impunity. 
To the airplane industry it has con- 
tributed temperature and high-fre- 
quency sound insulation, incorporat- 
ing lightness in weight and adapt- 
ability to construction desirable for 


Seapak---A New Insulation 


airplane construction. Seapak is 
made plain, with the thin paper 
membrane only, and lined, using 


tough rope paper as a liner. 

The plain type is made ordinarily 
in two thicknesses: about an 
eleventh of an inch to approximately 
one-eighth in thickness. The paper 
membrane is about .003 of an inch 
in thickness. 

Rope-lined type is the same as 
plain Seapak to which has been 
added, on the face opposite that 
bearing the thin rag paper mem- 
brane, a lining of the tough rope 
paper, made from ground up ropes 
and containing no wood fibres. It 
is tough and compact, but when 
crumpled becomes soft, pliable, and 
leathery. It comes in the same 
thickness as the plain material, but 
the liner can vary from the thin- 
nest film to the toughest and strong- 
est sheet. All types come in sheets 
or rolls. At present no stocks are 
carried, and all orders are special, 
must fill the width of the machine, 
which is 126 inches, or must be 
combined with other orders -to -fill 
it or nearly fill it. 


|}emptying the load without slopping 


| 


Small Plating | Machine | 


The Udylite Process Company, 
Detroit, has just brought out a new | 
| small plating machine, known as 
| the Maximus Junior. This model is 
| designed for the use of plants that 
have a considerable number of small 
rush jobs, but not enough work for 
a larger machine. 


The machine is a complete plat- 
ing machine in itself. The tank is 
of welded steel construction. The 
removable cylinder holding the parts 
to be plated is of perforated For- 
mica. A hand hoist afd drain 
board for raising the cylinder and 


are provided. 

The machine may be had with 
either belt or direct electric motor 
drive, the latter giving the advant- 
age of placing the machine in any 
position regardless of belting or 
shafting. The device is supplied 
completely assembled with anode 
rods and connections. The tank is 
28 inches long, 21 inches wide and 
22 inches deep. The cylinder is 12 





by 12 inches. The machine weighs 
about 180 pounds. 
A. E. FRIEDGEN MOVES 
New York, April 10.—A. E. Friedgen, | 
Inc., formerly at 205 East 42d St., | 
announce the removal of their of- 
fices to 155 East 42d St. on April 8. | 


} 
a 


Msoneuns dealers can 
now provide Safety Glass in all 
windows of a low-priced sedan for 
less than $1.50 more on each of 12 
monthly payments. That’s a very 
minor sum to the prospect, but 


WOULD 


or 





NEW WELDING METHOD | New Car Washer Units. 


The Metal & Thermit Corp., New 
York City, is announcing a new 


Murex straight gap process. 


without first veering or grooving the 
edges. The process is especially 
recommended for joining heavy 
plates, which may be used as they 
come from the mill. Any medern 
are welding set capable of delivering 
300 amperes may be used. 

Greater speed in welding and 
lower costs are claimed by the elim- 
ination of all preparatory work and 
reducing the quantity of weld metal 
needed. The welding time is claimed 
to be reduced to half. 

This company also announces the 
addition to its line of heavy min- 
eral coated electrodes a new unit 
known as the Murex Universal. This 
is for use on mild steel and may 
be employed on either flat, vertical 
or overhead work. It is claimed 
that smooth, clean deposits, with 


high tensile strength and ductility 


are obtained. The Murex Universal 
the Cresta may be used in the 
new w straight gap process. 


| ery Corporation, 
method of arc welding, known as the | 
With 
this method plates may be welded | 





Worthington Pump and Machin- 
Harrison, N. J. is 
introducing a line of four complete 
1-gun standard, 1-gun de luxe, 1-gun 
super de luxe and 2-gun super de 
luxe, these units range in capacity 
from 4'4 to 12 gallons per ‘minute. 
Each unit emobdies a Worthing- 
ton horizontal power pump with en- 
closed crankcase, similar in design 
to the Worthington power pumps 
used in industrial plants. 

The pump is driven, through a 
silent chain, by an electric motor 
mounted above the pump frame. 
Worthington has incorporated in 
these units what are said to be 


features of advanced mechanical 
and hydraulic design. Bronze bevel- 
faced wing valves with bronze seats 
are said to be an assurance against 
corrosion and sticking and adjustable 
stuffing boxes are designed to give 
long life to shaft packing. The 
Super-de-luxe models are equipped 
with a specially designed combina- 
tion relief, check and unloading 
valve, which by-passes the water 
not required in partial-capacity ser- 
vice, thus reducing power consump- 
tion. Each 25-foot discharge hose 
is connected to a hydraulic gun 
| with Nitralloy orifice. 






That’s what it means to you on every 125 retail deliveries. 
When the cost of Safety Glass adds from $16 to $20 to the 
cost of a car, YOU MAKE ABOUT $4.00 MORE ON EVERY 
CAR YOU SELL WITH SAFETY GLASS ALL-AROUND. 


i125 x 84 8500 
Think it over! 


In Packard, Studebaker, Franklin, Reo Royale, Ford DeLuxe Models, Cadillac, 
LaSalle, Lincoln and Buick 80 and 90, L-O-F super Safety Glass 


is supplied in both windshields and windows at no extra charge. 


In Graham, Reo Flying Cloud, Willys, Ford Standard Models, 
Buick 50 and 60, Chevrolet, Oldsmobile, Pontiac, Rockne, 
Auburn and Cord, L-O-F super Safety Glass is supplied in 
windshields at no extra charge, and can be provided in the 
without delaying delivery. 


windows at a new 


low price, 


4 


7 





LIBBEY-OWENS-FORD GLASS COMPANY, TOLEDO, OHIO 


LIBBEY: OWENS: FORD 
SAFETY GLASS 





(Continued from Page 7) 
braking systems and delivering of 
lectures are employed. The students 
are further required to do actual 
work in the school under the direc- 
tion of the tutors. An unique re- 
quirement is that the students each 

morning present. a written statement 
explaining what was done in the 
school the previous day. The stu- 
dent is required to express in this 
daily report how the information 
given him that day can be made ap- 
plicable in actual service station 
work. 

At the close of the two weeks of 
intensive, daily grind the students 
are given an examination. Provided 
the daily reports and the final ex- 
amination in the opinion of the 
principal indicate the student has 
grasped all of the important facts 
connected with brakes, a final 
standing figure is given, correspond- 
ing with the degree of intelligence 
shown. He is also granted an at- 
tractive diploma. 

An imposing array of the most 
up-to-date equipment is located in 
the school. Executives in charge of 
the training work point out that 
new equipment is added as fast as 
something of value in the brake 
servicing field is placed on the 
market. In the words of Service 
Sales Manager Holaday, “nowhere 
in the entire automotive industry is 
there a training course more com- 
pletely equipped to give specialized 
training than the Bendix layout. 
The liberality of the management,” 
adds Mr. Holaday, “has permitted 
those in charge of the school to 
keep its facilities and equipment up 
to a degree of efficiency that has 
made it one of the best trade schools 
in the country.” 

The course of training is not held 
strictly to four-wheel mechanical 
brakes, but extends to a study of 
hydraulic four-wheel brakes, auto- 
motive air brakes and power brake 
appliances for mechanical and 
hydraulic braking systems. Special 
attention is likewise given problems 
of wheel camber, alignment and the 
proper methods of analyzing and 
correcting faulty steering and light- 
ing. 

The scope and goal of the Na- 
tional Safety Clinic, the modern 
idea of safety first in motoring, 
now arousing so much interest in 
the automotive brake servicing field 
and with the motoring public are 
featured through particular thought 
to the plans of the clinic and study 
of every means used by the clinic to 
insure safe vehicles. 

Frequent tours through various 
departments of the mammoth Ben- 
dix plant to observe manufacturing 
operations and the use of picture 
films help to keep the interest of the 
students at high pitch and to im- 
press them with the imperative need 
for intelligent understanding of 
brake ploblems. 

That the Bendix school has be- 
come in the minds of hundreds of 
Bendix distributors and dealers a 
worth while institution is evidenced 
by the frequent enrollment of execu- 
tives from these Bendix merchandis- 
ing uniis. Service Sales Manager 
Holaday says it is not unusual to 
find that proprietors of modern 
brake service stations have made the 
journey to South Bend to attend the 
school. 

There is no tuition charge what- 
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ever at the school. Bendix does re- 
quire, however, that would-be 
Students be of good character and 
are vouched for by some reliable 
person as to their ambition to bet- 
ter themselves. This gives the 
school an intense seriousness at all 
times that has been remarked about 
by visitors observing the school in 
operation. Sessions last two weeks 
and approximately ten sessions are 
held each year. Students have been 
enrolled from virtually every state 
in the Union and even from the 
Dominion of Canada. 

Application of those who want to 
attend the school are filed and act- 
ed upon in the order of receipt. 
The maturing of present plans will 
make it possible for many additional 
applications to be favorably acted 
upon. 

Starting as a means for meeting 
an urgent need for trained men in 
brake work but with certain mis- 
givings, admitted by Bendix officials, 
as to whether or not mechanics 
throughout the country would find 
an appeal in the idea, the school 
has been so successfully carried on 
it has now become an established 
Bendix institution, Splendid achieve- 
ments of the school, it is believed, 
fully justify the new plans, here 
announced, for making the training 
even wider in its range than at pres- 
ent and making it available as well 
for a greater number of deserving 
men. 


U. S. TIRES IMPROVED 


WITH NEW TYPE CORD 


A new compression-proof cord, 
said to make a tire three times more 
resistant to broken fabric, has been 
developed by engineers of the United 
States Rubber Company, and it is 
now used in the construction of all 
U. S. heavy service tires. 

In efforts to overcome broken 
fabric, said to be one of the worst 
enemies of tire wear, it was discov- 
ered, it is claimed, compression, 
more than tensile stress, fatigues 
cords and weakens a tire carcass. 

The new type of cord is reported 
to have greatly increased resistance 
to both tensile stress and the stress 
of compression, but it is notable for 
its resistance to the latter. The 
cord itself is made, the company 
states, of the finest grade of Egyp- 
tian cotton, which is fabricated 
through improved equipment at the 
company’s own mills in Winnsboro, 
S. C., and Hogansville, Ga. 

Under test, it is claimed, tires built 
with this cord are found to be three 
times as resistant to broken fabric 
as were earlier tires, While they re- 
tain all the resistance to rupture, 
tread separation, side-wall breaks 
and side-cover blows that the for- 
mer tires had. 


TONCAN I IRON 


A new siete entitled “Properties 
of Toncan Iron,” a corrosion-resist- 
ant copper-molybdenum iron made 
by the Republic Steel Corporation, 
has just been issued by that corpo- 
ration. The folder, besides giving 
the physical properties of the mate- 
rial, contains instructions for heat 
treatment, machining and _ other 
working. 





Pertinent 


By HERBERT CHASE 
Engineering Editor 


Stopping at 80 M. P. H. 


I should like to reply to Mr, 
Houpert’s communication published 
in the March 25 issue, His conten- 


tion that more powerful brakes 
would be of no avail for high-speed 
travel is partially correct, for it is 
well known that the braking effect 
necessary to slide the rear wheels 
decreases as the speed increases. 
With certain popular braking sys- 
tems it would be decidedly inad- 
visable to make a sudden brake 
application when traveling at say 
80 m. p. h., and in some instances at 
speeds as low as 60 m. p. h., because 
lack of equalization produces un- 
equal braking effort, whicn may 
result in a serious diversion from 
the prescribed course, resulting in 
some cases in throwing the car to 
the opposite side of the road direct- 
ly in the path of oncoming traffic. 
With an inherently equalized brak- 
ing system and the _ ordinary 
distribution of braking effort be- 
tween the front and rear axles, the 
rear wheels will slide first, tending 
to throw the car into the well known 
pivot skid. This is readily correct- 
able by steering into the skid. 
Further, under the second set of 
conditions, the operator is warned 
that he is applying brakes at too 
great a rate by the squealing of the 
tires, but should he not heed this 
warning, no serious consequences 
arise provided he makes the correc- 
tion mentioned above. 

But the real argument is that the 
brakes found: on the majority of 
cars are incapable of making an 
even stop from speeds in excess of 
60 miles per hour; in that, during 
the first portion of the stopping 
period, the retardation occurs at a 
fairly high rate, but as kinetic en- 
ergy is absorbed by the brake drum 
in the form of heat, the stopping 
rate decreases, and as speeds of from 
20 to 30 miles per hour are reached 
the heating effect is such that the 
normal high rates of retardation, 
which should be possible at these 
speeds, are impossible to attain. The 
answer to the question introduced is 
to fit inherently equalized brakes 
capable of sliding the vehicle wheels 
at all speeds and capable of retard- 
ing the car at a rate corresponding 


to the pressure required to slide the |; 
wheels at any speed during the re- |! 


tardation period from, say 90 to 0 
miles per hour. This would insure 
that the driver would be able to 
stop at any time in the shortest pos- 
sible time, so that any errors in 
judgment on his part as to the speed 
of other vehicles, radii of curves and 
the like could be compensated for 
without damage to life or property. 
Incidentally, for maximum safety, 
these brakes should require a fair 
amount of pressure to operate them 
and not be “hair-trigger” in action. 

In this connection, stopping dis- 
tance of high speed vehicles is 
worthy of mention. The modern 
speedometer has given many owner- 
drivers false ideas as to speed. Those 
who appreciate what it means to 
travel in the vicinity of 120 feet per 
second on the present highways are 
aware such velocities require an ex- 
traordinary degree of alertness, 
which is very trying to the nerves, 


| READERS 


that such speeds are definitely more 
fatiguing than the normal operat- 
ing speeds to which we are accus- 
tomed, and that few drivers are 
capable of handling their cars at 
these speeds. It would appear then 
that the move on the part of some 
car manufacturers to deliberately 
provide speedometers reading in- 
correctly will react unfavorably to 
them at a later date, for there are 
many misinformed legislators who 
have decried speed and who take a 
perverse delight in attempting to re- 
duce operating speeds on the high- 
ways. In the future it would ap- 
pear that wider highways should be 
provided which would allow the mo- 
toring public (who by this time 
would become accustomed to travel- 
ing at higher speeds) to travel at a 
minimum risk. Their cars must be 
provided with brakes as mentioned. 
Their minds, of necessity, must be 
alert. Their cars must require a 
minimum of effort to control to 
compensate for the mental fatigue 
which results from long periods of 
high-speed driving. They must be 
educated to the fact that, to the 
normal stopping distance must be 
added 100 feet or so to compensate 
for the driver’s reaction time, hence 
the distance between vehicles must 
be kept in mind. 

In this connection, it has been 
stated that at 80 m. p. h., the road 
must be clear for 2,600 feet. This 
distance is far in excess of the re- 
quirements of a modern set of brakes 
capable of accomplishing the results 
set forth above. The safe distance 
between vehicles will probably be in 
the vicinity of 800 feet for 80 m. p. h. 
operation, 600 feet being actually re- 
quired to make a stop, leaving 244 
feet for emergencies. 


When these features are generally 
understood, vehicles will be pro- 
vided with the proper brake re- 
quired for this purpose. When the 
vehicle brakes are ahead of the 
times, then we may insist on wider 
highways to reduce the elapsed time 
in point-to-point operation. Heaven 
knows we pay enough taxes to in- 
sist on most anything in the way 
of roads, 

In the meantime, what is appar- 
ently required is some form of di- 


gestive and anti-sedative in powder 
form, plus acceleration tablets, 
which would be taken by the Sun- 
day motorist before embarking on 
a twenty-mile journey through the 
country. When he is educated, and 
the rural folk taught not to do 
strange things on the highways, the 
whole probuem will be much easier 
of solution. High speed motor ve- 
hicle operation is dangerous. But 
so is this business of living! 
JOHN C, COX, 
Mechanical Engineer, 
Wagner Electric Corp. 


HERTZ DRIVE-UR-SELF 
STARTS TRUCK RENTAL 


Washington, April 10. — A truck 
rental service has been launched by 
the Hertz Driv-ur-self System, 
formerly entirely devoted to the 
Tental of passenger cars. GMC and 
Chevrolet light delivery trucks are 
stressed, but the concern also stands 
ready to lease fleets of any size or 
number under contract. 

Half-ton trucks are offered at 50 
cents an hour, $5 per twelve-hour 
day, or $20 per week, plus a charge 
of 6 cents per mile. Trucks of 1%- 
ton size are offered at the same 
rates, except that the weekly charge 
is $25 and the mileage charge is 8 
cents. There is a service charge of 
50 cents on each trip of twenty-four 
— or less. Insurance is also pro- 
vided. 


CHEVROLET STEEL ORDER 
HELPS REPUBLIC STEEL 


Massillon, O., April 10:—Receipt of 
a 1,500-ton order of steel from the 
Chevrolet Motor Car Company will 
make possible the operation of an 
additional open-hearth furnace at 
the local plant of the Republis Steel 
Corporation, officials have an- 
nounced. 

The plant has been operating with 
only one of its nine open-hearth 
furnaces producing steel. The sec- 
ond furnace will be operated until 
the automotive concern’s order is 
filled. 


JOIN RAY DAY STAFF 

Detroit, April 10. — W. L. Briggs 
and J. H. Richards have joined the 
technical staff of the Ray Day Pis- 
ton Corporation of Detroit. They 
will work with the regular territory 
representative under the new Ray 
Day plan for increasing jobber sales. 
They will call on garages and fleet 
owners selected by Ray Day jobbers. 
Both Mr. Briggs and Mr. Richards 
have had wide experience in the au- 
tomotive repair field. 


In and About the Plants 


By Chris Sinsabaugh 
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has been delayed buying... 


Wholesale orders now coming in are most 


encouraging, because it is a well-understood fact that dealers are not 
buying these days unless they know where they are going to sell the 


oe 
through the Middle West. 


William F. Hufstader, sales manager, is just back from a trip 
In Chicago he found that that zone had made 


the best record of any zone in the third ten-day period of March, with 
an increase of 250 per cent. over the first twenty days of the month. This 
pick-up may be attributed in a way to the fact that the Illinois sales tax 
of 3 per cent. went into effect April 1, and there was a rush on the part 


of prospects to get under the wire. 


Since then there has been a slight 


slowing of retail sales, but not as much as might have been expected... 
While in Chicago, Hufstader was in touch by telephone with the Lincoln, 


Neb., and Kansas City, Mo., zone headquarters. 


Automobile sales, he was 


told, are feeling the good effects of increased prices for wheat and corn. 
One dealer in Lincoln sold a car a day for the first four days of April, as 
much business as he had had in the entire month of March. 


Cumulative New Passenger Car Registration Statistics, March, 1933 


CHRYSLER GROUP 


States 


Illinois 114! 128| 


STUDEBAKER GROUP 


244 744| 1230 1091) 


FORD GROUP 


WILLYS-OV’R’D GR’P 


12| 1103 210; ~—«118, 


Continental 


GENERAL MOTORS GROUP 


Chevrolet 


1323| 12| 227| 338| 


Illinois, 1932 | 269) 276| 220) 289| 1054 | 296) 22| 318 | 294 | 102| 1566) 44) 231| 339| 2576 | 139) 10) 209 


NON-AFFILIATED MANUFACTURERS 


HUDSON GROUP 


19 


2128 64| 15! 


\ 


State 
Totals 





